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wWhat every VOLUNTEER should krnow




+'s
ASKAING PEOPLE
TO GIVE AMONEY
to support the work
2nd go3als of anm
orgamniZation.

what is

Manrny organiZzations turm
+o the generosity of millions
of people each yesar because-

* More dollars are needed each
vyear just to maintain worth-
while programs.

e Although some organizations
have dues-paying members,
dues alone aren’t sufficient
to meet all costs.

* Reduced government funding
is adversely affecting many
organizations.

THE AMERICAN PEOPLE
—— 3s individuals —— give
Nnearl S50 BILLION A YEARR +o
privately —supported groups.
That’s truve gernerasity 7
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Becauvuse many organiZzations
PEPEND ©ON IT!
Manrny grouvups depend on volunteer workers and
leaders +to raise funds iIn their communities.
Without+ dedicated volunteers, many programs and
activities Hhat are vital +to the well-being ofF
our communities wouldn’+ be passible.

Fund raising offers challenges and
rewards. As a volunteer fund-raiser,
you gain the opportunity to meet new

and interesting people, while working Bu+ i+’=

?j
for a cause you believe in! important
+to knoww
how funds

:% :r are raised...




whether you’re 2
volunteer worker
or 3 carmpaign
chairperson,
kcrnowing how
to roise monrmney
will help you:
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By applying proven tech- s Pes.
meties creatively, you can Fund raising brings people -
increase your chances of together. Using efficient
ts)uccessf. IMloney is raised methods can help involve more '
by care_du th anning -- not people in your cause. You’ll
RO SR be building your organization =

for today and for the future!

PLAN eors _.-":

— l ' == ‘:i,_..--"

______ Azsj) ﬁ_%é @j

Through fund
raising, you’ll -

gain a feeling of 25
accomplishment. .
Fund raising will o
boost your con-
fidence, too!
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One of the fastest, Mmost effective wavys
to raise Mmoney is to ask for it —— in person.
Personrnal contact may be made through-
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SOLICITATIO
This kind of fund raising
reaches lots of people. It’'s a
good way to raise funds, get
the word out about a particular
cause and find new members.
AnNd it offers a profitable return
on the time invested. (Local
laws concerning door-to-door
solicitation should be checked
in advance.)
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Corporations often give money
to worthwhile community pro-
grams. Contact is made
through the company’s public
relations or administration
office.

A small luncheon can provide a
pleasant and relaxed setting to
meet with a group of prospects
and friends and ask them per-
sonally for their support.

On a larger scale, a dinner is

a chance to inform corporate
benefactors and other donors
of an organization’s program
and need for support. Dinners
can be especially successful if
combined with another event
such as a dance, show or raffle.







